
Sales Manager, B2B Furniture

Tokyo, Omotesando

募集職種

採⽤企業名採⽤企業名
スカンジナビアン リビング

⽀社・⽀店⽀社・⽀店
Scandinavian Living Co.  

求⼈求⼈ID
1518883  

業種業種
その他（流通・⼩売・物流）  

会社の種類会社の種類
中⼩企業 (従業員300名以下) - 外資系企業  

外国⼈の割合外国⼈の割合
外国⼈ 少数

雇⽤形態雇⽤形態
正社員  

勤務地勤務地
東京都 23区, 港区

最寄駅最寄駅
銀座線、 表参道駅

給与給与
750万円 ~ 経験考慮の上、応相談

歩合給歩合給
固定給+歩合給

勤務時間勤務時間
40

休⽇・休暇休⽇・休暇
20

更新⽇更新⽇
2025年01⽉30⽇ 12:35

応募必要条件

職務経験職務経験
3年以上  

キャリアレベルキャリアレベル
中途経験者レベル  

英語レベル英語レベル
ビジネス会話レベル (英語使⽤⽐率: 10％程度)  

⽇本語レベル⽇本語レベル
ネイティブ  

最終学歴最終学歴
⾼等学校卒  
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https://www.careercross.com/company/detail-214961


現在のビザ現在のビザ
⽇本での就労許可が必要です  

募集要項

You will take over a current position where a comprehensive network of furniture dealers around Japan has been
established.

Your job will be to maintain and grow these dealers and preferably also top-up with new dealers. 

We will support you with back-up from our SCM-team at Tokyo office handling inquiries, orders and deliveries. 

Your work will take place from our offices located at our Tokyo Flagship Store in Aoyama and the Store will also work as your
B2B showroom. 

As our dealers are spread around Japan you must expect a certain amount of travelling as the visit to our dealers is an
important part of your business. 

 

 

スキル・資格

B2B Sales experience is a must. Preferably from the interior/design business. 

You must be open minded, flexible and able to plan an administrate your activities and working time. 

You must be a teamplayer as you will join a small and dedicated team at the Tokyo office. 

You will refer directly to the Owner. 

会社説明
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