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Key Account Manager (Automotive Supplier, Junior level)
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You will be responsible for several big vehicle accounts, achievement of sales growth target through customer relationship
management, lead generation, opportunity development, contract negotiation, etc.

Client Details

My client is a global leader in high-end connecting solutions for the vehicle industry and for high-value applications in
industrial segments which offer engineering, prototyping and testing support to quickly create comprehensive solutions for
overcoming connecting challenges.


https://www.careercross.com/company/detail-3648
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Description

- Define, monitor and review account strategy for assigned key accounts, long-term growth target per key account and
budgeting targets for KA

- Protects and grows business at key account according to targets, drives sales activities to serve the key account's needs
and interact with global KAM

- Responsible for price management, commercial terms (shipping, payment, contracts etc.), and engineering change
requests, facilitate commercial reviews with key accounts

- Identify technical challenges, promote innovation, coordinate development and drive customer adoption of solutions
- Manage customer projects, supports customer complaints and provide field service and support

- Coordinate team to increase customer satisfaction
Job Offer

« An estimated annual salary of 6,000,000 JPY

« Opportunity to work in a vibrant and professional environment in Yokohama.
« Competitive benefits package.

« Great career progression opportunities.

« Chance to be a part of a global organization.

We look forward to your application and the prospect of you joining our team. Apply now to embark on a rewarding career
journey with us.

To apply online please click the 'Apply" button below. For a confidential discussion about this role please contact Joana
Inamori at +81368328649.
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A successful Key Account Manager should have:

Strong sense of customer centricity and performance-driven personality
Strong communication, negotiation, and interpersonal skills.

Highly motivated with a drive to succeed and a passion for sales.
Ability to build lasting business relationships

Proficiency in English (oral and written communication skills are plus)

RALELEA

My client is a global leader in high-end connecting solutions for the vehicle industry and for high-value applications in
industrial segments which offer engineering, prototyping and testing support to quickly create comprehensive solutions for
overcoming connecting challenges.

You will be responsible for several big vehicle accounts, achievement of sales growth target through customer relationship
management, lead generation, opportunity development, contract negotiation, etc.

- Define, monitor and review account strategy for assigned key accounts, long-term growth target per key account and
budgeting targets for KA

+ Protects and grows business at key account according to targets, drives sales activities to serve the key account's needs
and interact with global KAM

+ Responsible for price management, commercial terms (shipping, payment, contracts etc.), and engineering change
requests, facilitate commercial reviews with key accounts

- Identify technical challenges, promote innovation, coordinate development and drive customer adoption of solutions

- Manage customer projects, supports customer complaints and provide field service and support

- Coordinate team to increase customer satisfaction
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