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Job Information

Recruiter
JAC Recruitment Co., Ltd.

Hiring Company
Nutanix Japan& BE&tt

Job ID
1482755

Industry
Software

Company Type
International Company

Job Type
Permanent Full-time

Location
Tokyo - 23 Wards

Salary
15 million yen ~ 20 million yen

Work Hours
09:30 ~ 18:30

Holidays
(BHaRlR] BHRABIIAMRISMHESIhE T 1FE208. AtHALS [AB] E2BEKR-BH £EAKB BAOHR
H-#AL>..

Refreshed
June 20th, 2024 20:20

General Requirements

Career Level
Mid Career

Minimum English Level
Daily Conversation

Minimum Japanese Level
Native

Minimum Education Level
High-School or Below

Visa Status
Permission to work in Japan required
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Essential to success in this role is a keen ability develop new business in relationship with Strategic Customers and to
penetrate new divisions and organizations within such accounts. Nutanix provides unrivalled support and tools from the
Engineering Marketing and Product Development departments for you to leverage to exceed sales performance goals.

<Responsibilities>

Use relationship management techniques to develop selling opportunities through Sl partners; penetrate new divisions and
organizations within assigned partner account; develop new selling relationships within assigned partner account; develop
new direct selling opportunities.

Schedule and attend sales call appointments with a prospect in partner organization. Nutanix Channel Partner
Representatives may also participate in the sales call to help qualify the opportunity.

Utilizing a consultative approach discuss business issues with prospect and develop a formal quote a written sales proposal
or a formal sales presentation addressing their business needs.

Respond to RFP's and follow up with prospects.

Develop an account plan to sell to customers based on their business needs.

Build and strengthen the business relationship with current accounts and new prospects.

Recommend marketing strategies.

Provide status information to your Manager including forecast/pipeline information.

Provide or facilitate training opportunities for your accounts.

Identify Nutanix customer references that can be utilized when reference selling.

Provide product feedback back to engineering to improve Nutanix complete block solutions

Required Skills

AE] - KEESAE/Y —ERERBETITELSEULE - N TY Y RISHR/TILFIS5Y REBRABRTESH
<Skills>> - Strong verbal and written communications skills including presentation skills. - Ability to work collaboratively
with employees within the sales function and across functions including Marketing Sales Operations System Engineering
and Product Development. - Experience with target account selling solution selling and/or consultative sales techniques -
An aptitude for understanding how technology products and solutions solve business problems as well as the competitive
landscape. - Ability to communicate with senior managers about their business challenges and Nutanix data management
storage solutions. - Experience using SFDC and other CRM software. - Track record of exceeding assigned sales quotas in
contiguous multiple years.
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